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HELPFUL HINTS FOR MAKING A SUCCESSFUL ASK:
1. While you are having an annual campaign (or other “ask”), you can include a legacy ask in that conversation.
2. This may take MANY personal visits and conversations to actualize a legacy gift.

3. Some great opening questions when speaking with a prospect are:

4. This conversation should be about the prospect’s vision for the future.

5. *Remember, you do not have to be an expert at the charitable giving vehicles. We have professionals at The Foundation who can help you speak with these prospects about how to make their legacy gift work best for them.  Our services at The Foundation are confidential and with no-obligation. Please see contact list below for Foundation professionals that are here to assist you and your donors.
6. Remind the prospect that through CJL, they can leave ONE gift to the MANY organizations they support and cherish.

7. A few reminders from our training on Making the Ask:

· If you don’t ask, the answer is always NO.

· Be a good listener. Leave ideas behind. Follow up!

· Listen for the words “if and when”. Example: “If and when you no longer need your lake home…please speak with us first about ways to make that a charitable legacy gift.

· Most people include between 3-5 charities in their estate plan. 

Contact Information: Professionals at The Foundation:

• Stephen Lande, JD, Foundation Director 
• Daniel Staffenberg, Director, Principal Gifts 

and Legal Counsel 




(p) 786-866-8431
(p) 786-866-8623 



 
dstaffenberg@gmjf.org
slande@gmjf.org
• Jill Hagler, Principal Gifts Officer  

• Ilana Saposnik, Create a Jewish Legacy 
(p) 786-866-8627




Coordinator 

Jhagler@gmjf.org




(p) 786-866-8435








isaposnik@gmjf.org
“What do you want your legacy to be?”… “We are here to help you with that.”


“What do you want the future of the Jewish community to look like?”


“How would you like to be remembered?”


“What type of legacy would you like to leave future generations?”


“May we talk to you about ways to endow your annual support?”


“What we are doing here at x organization(s) is so important. We want to be here forever and hope that you share that vision. We can help you ensure that the institutions you support during your life time are here after you are gone.”








